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How to read this ebook
This ebook is designed to be read in Acrobat
Reader in full screen mode. Click “View”
and then click “Full Screen” – or just press
“Ctrl-L” on a Windows PC. Use your arrow
keys to go back and forth between pages.
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What’s this ebook worth?
A lot more than $5! Why $5? I figured I’d make it available as
an inexpensive download to (1) Sell a lot of copies and (2)
Introduce large amounts of people to my way of thinking.
Other authors offer systems for making money in magic that
cost several hundred dollars. If you’re going to put them to
work, many of them are quite worth it. Personally, I highly
recommend anything by Docc Hilford.
Any one of these ideas can be used to help make you more
money, or even create a new career as a magician. As ideas
alone, they’re a helpful way for you to see other opportunities.
As ideas put into practice, their value is huge.
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How this ebook is (dis)organized
The ideas in this book are purposely scattered around so that
they might help trigger new ideas in your head.

Why an ebook?
Although this ebook may see its way into actual print, I thought
I’d start it off by putting it online. In some ways it’s an
experiment to see what kind of audience there is for this kind
of material.
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#1 Street Magic for Fun and Profit
Businesses are always looking for new ways
to get information out about their services. On more
than one occasion you’ve probably been confronted
by a scary street person handing out flyers for auto
insurance or some other product. If street
performing is your thing, you can use your magic
skills to promote businesses by performing for
people and then handing out a flyer for their
company. You can do this by performing in one
place, waiting for a crowd to gather and then
handing out the flyer. People will be surprised by
the fact that you’re not asking for tips. Your final
effect should work in a pitch for the company and
end with a flyer in everyone’s hands. They’re much
more likely to remember what you’re selling and to
mention you to the business if they decide to go
there.
It’s a gutsy way to do magic, but it’s a way to
get paid to perform on the street, without having to
work for tips.
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#2 The Velvet Rope Magician
Many cities have a nightclub row. This is a place
where there are several nightclubs all along one street.
These clubs are often in competition with one another
to get business. They’ll have people handing out
flyers in front of other clubs, greeting you on the street
and handing out free drink coupons. One way to get
people into a club is to stop people in front of the club
and to get them to notice that there’s a club there in
the first place. If you perform visual magic, eat fire, or
juggle, you can get people to stop in front of a club
long enough for them to consider going in there. It’s
not too difficult to turn the group of people that stopped
to watch you into a line of people waiting to go inside.
Offer a club manager a free hour in exchange for
some club passes and drink tickets. If it works, they’ll
want you to do that more often, and will be willing to
pay you. If it doesn’t, you’ve got some free passes
and drinks. It’s a win-win situation if you play it right.
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#3 Crowd Control
Popular restaurants can have waiting times that
last for hours on busy days like Fridays and holidays.
Forget working in the restaurant. Offer to work the
line and to keep people happy while they wait. This
will increase the number of people that stick around,
and increase their drink orders if they’re smart enough
to take bar orders outside. Have some effects that
can be done for a couple people, and some that can
be done for crowds. Don’t use anything too involved,
because the person helping you out might have their
table become available in the middle of that ambitious
card routine.
Sell the restaurant manager on the idea that (1)
You’ll keep people happy (2) Increase reservations,
and (3) Increase money from outside drink orders.
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#4 Automagic
Car dealerships are always running promotions.
They spend more than any other business on local
advertising. Their chief goal, once they get a customer
through the door, is to hold them long enough to
make a sale. If they’ve got some screaming kids in
tow, they’re not likely to want to stay for very long.
Even the slickest salesman finds it hard to compete
with a six-year-old who wants to go home and watch
Sponge Bob Square Pants. That’s where you come
in. Offer to set up a mini-stage in the corner of the
dealership where you entertain the kids. Instead of a
regular kids show, perform a series of effects and
activities that last as long as the kids are there. You
can do a trick and then have a coloring contest for
the kids. Your goal is to keep them active so their
parents can shop for cars. This is exactly how you
sell it to the car dealer. You’re not doing a show to
bring in people. You’re using magic to keep the kids
occupied while the parents look at cars.
Some people might consider this glorified babysitting. I see no difference between that and public
education – except you’ll make more per hour than
your teachers did.
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#5 Magic Bartender
We’re all familiar with the idea of a bartender who
knows a few magic tricks. But what about a magic
bartender who only does private parties? If you know
how to mix drinks and do some card tricks, you can
provide a unique service to people wanting something
different for their party. This doesn’t have to be an
elaborate act built around being a bartender. Keep it
simple. Pour drinks when people are thirsty, perform
magic when they want to be entertained.
You can take this to the next level by offering to
use your magic skills to help out in a special way. If
you’re serving/performing at an event like a singles mixer,
you can use your magic to help break the ice and
introduce people to each other.

12

50 Ways to Make Money with Magic
by Andrew Mayne

#6 Publicity Stunt Magician
What many magicians forget when they hear
about David Blaine’s latest stunts is the fact that he
doesn’t do those things for sake of doing them. He’s
not the magic equivalent of Sir Edmund Hillary. He’s
a showman. He’s using the stunt to get free press
so he can sell something. He sells television specials
to networks. They sell commercials to advertisers.
David Blaine spends 40 days in a box so you’ll go
out and buy Tide detergent. There’s no reason why
you can’t just cut out all the middlemen yourself. If
you’ve thought about doing some kind of endurance
stunt (over a period of time), forget about pitching it
to ABC. Go to a local business and pitch it to them.
How much is worth it to them to have you spend 3
days in a box with a bunch of rabid raccoons? How
much is having hundreds (thousands?) of people
coming to their location to see the mad magician? It
could be worth lots.
Pick a stunt that won’t kill you. Understand
that your goal is to get people to come see you, and
to bring business to your sponsor. There’s no need
to think to grandiose. Keep it simple – and scary.
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#7 Holiday Themed Magic
Do you have a Christmas show? How about a
Hanukah show? Do you do anything special for
Halloween? Instead of trying to sell the same act to a
different people at all times of the year, come up with
different themes you can sell to existing customers.
The people that hire you to perform for their open
house might like to bring you back to do your Halloween
show. If you’re in a market with a lot of other magicians,
differentiate yourself by being topical. Most magicians
just have one act. Have several that feature different
themes. This gives you more product to offer, and
increases the chance that your potential customers
will see something they like. Saying you can do
mentalism or escapes, isn’t as marketable as saying
you’ve got a really fun Christmas themed show. People
have a much easier time imagining how they can utilize
that (for their Christmas part) than imagining what
they’d do with an escape artist.
Photos of what the show looks like will help your
clients better understand what the theme will mean.
If it’s a Halloween show, use Halloween props, etc.
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#8 The Matinee Magician
Many movie theaters offer special matinees on
Saturdays and during the summer for children. They
advertise to parents and to summer camps. You
can offer theaters a way to increase the value of their
matinee by performing a short show in front of each
movie. You’d do a 10-minute show in one theater
and then hop over to the next when the movie starts.
A cineplex with several different matinees might have
you do 3 or 4 shows right after each other.
You might agree to work for an hour (doing
several shows) for a fixed fee. The theater can then
advertise that they offer a magic show and a movie
(and make more money). Your show doesn’t have
to be too involved. Keep it to 3 or 4 simple (and
visual) effects that fit into 10 minutes.

15

50 Ways to Make Money with Magic
by Andrew Mayne

#9 The Spook Show Magician
Before cable television and home video, there
used to be a whole market for magicians to travel
around performing spooky magic and then showing
horror movies. Things have changed in the last
twenty years to where that can be possible again.
The Internet has brought back an interest in horror
films by uniting fans and introducing Americans to
Japanese horror movies. Many local art house
theaters frequently play horror movies in doublebills. A magician that performs shock magic can
add to the bill, and increase ticket price and revenue.
Die-hard horror fans would love the atmosphere
created by having a magician performing some of
the horrific things live that they were planning to see
on the screen. It also helps create an experience
that can’t be matched at home.
With today’s audiences, you can’t get away with
being hokey. If your idea of a spook show is to do
the zombie with Thriller playing, stay home or prepare
yourself for a beat down. Think blood, think gore,
think of some of my fine products like Shock FX and
Shock Magic…
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#10 The Magic Swap Meet
If you’ve got a bunch of magic in your closet
collecting dust and you know a few other magicians
in the same situation, you can set up a magic swap
meet where magicians can get together to trade and
sell their wares. You can charge each magician a flat
fee for setting up a table as well as a fee at the door
for other magicians to come have a look at what’s for
sale. This can be set up at the local community
center for a small cost.
The more magicians you get to come to the event,
the more money you’ll make. Magic clubs often set
up these kinds of events, but under promote them.
They forget that there are far more people interested
in magic in their community than show up at their
meetings.
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#11 Party Supply Connection
If you’re just looking to get more business, there’s
a way to get people to advertise for you. Go to your
local party supply store and talk to the staff. Hand
them your cards and tell them that you’ll give them
$20 every time someone books you on their
recommendation. The kid working behind the counter
putting together balloon bouquets for $6 an hour will
be very happy to push your services on anyone that
walks through the door. Everyone that walks into that
store is a potential customer. People will often go into
those stores weeks before a party to have a look around,
and then go back a couple days before their party to
get what they need. Encourage the staff to approach
potential customers in the planning stages.
First and foremost: Always pay the staff person
for getting you a show. Every time you put money in
their hands, you’ll triple their enthusiasm about
promoting you. Even if you just get some calls and no
solid bookings, reward them. Second, your goal is not
put up a flyer, or to have your business cards put on
the counter. You want real people talking about you
to real customers. Don’t even ask the storeowner if it’s
okay first. Go directly to the people working in the
store. They’re free citizens living in a free country
who’d love to make some free money.
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#12 The Package Show
A way to get more bookings without decreasing
the amount of money you get paid to perform, is to
package your show with another entertainer’s show.
If you do magic, and you have a friend who is a
juggler, you can offer a split bill. Tell clients that
they can get two acts for the price of one. You just
perform half as long, and so does your friend.
Although being a magician and a juggler carries
some weight, to some people it’s like saying you’re
a dentist and auto mechanic. Maybe you’re great
at both, but they’d rather have two people who
specialize in one or the other. This way you get to
keep your price the same. It’s also a great way to
get those value shopper customers. Two is always
better than one if it’s at the same price. The fact
that your show is only going to be half as long isn’t
as important as the fact that your client gets twice
the entertainment.
Another added advantage is that you’ve
increased your potential for getting bookings based
upon the aggressiveness of your partner. Just
remember to partner with somebody who does a
good show and isn’t another magician!
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#13 Sponsored School Shows
If you like performing for children, and want get
paid to do school shows, there are ways besides
hitting up the principal for cash. Set a price for your
show, and then hit up local businesses to sponsor
your show that promotes some value that encourages
children not to be homicidal maniacs. Two or three
business might be willing to underwrite your show.
Put together a presentation, and go to your local
chamber of commerce meeting. Explain what it is
that you do, and how they can help schools afford
your program. Don’t mislead anyone about how you
make your living. Be totally upfront about the fact
that all proceeds go towards your project to cure
cancer. Just kidding. There’s nothing wrong with
asking a third-party to write your paycheck so you
can bring a wanted to service to a place like a school.
Beforehand, check with some local schools to
find out if they’d be willing to accept your show if it
was totally paid for.
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#14 The Magic PitchMan/Woman
Magic shops have evolved into online retailers
and magic kiosks. This may be the natural evolution
of things. One focuses on the devoted magic
enthusiast, the other on the passerby who is
fascinated by the strange red light coming from the
salesman’s thumb. Magic kiosks have found their
way into shopping malls, flea markets and even
amusement parks. If you’re looking for a way to make
money selling magic, but don’t want to make the kind
of financial commitment required to buy your own
donkey cart and stock it with overpriced magic tricks
and rent floor space, you can sell just a couple tricks
off your magic table at county fairs or other special
events for the price of a vendor fee.
Keep the product line simple. Sell very visual
effects. Might I mention how well my video Wizard
School sells at these kinds of booths?
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#15 The Micro-Show
Instead of putting together a bigger, longer show,
put together a micro-show that’s under 10 minutes in
length, and can be performed in any situation. There
are thousands of situations where people could use
a magician to come in make a point to a group or
audience, and then go away. Luncheons, breakfast
meetings, sales meetings are all potential places
where you could perform. Groups that put on those
functions may not have the money or time for a whole
show, but they’d love to have some added
entertainment value. What’s it worth to you to hop
into your car, do 10 minutes and be back home in
under an hour? Your micro-show should be visual,
easy to perform and pack a lot of punch. Don’t spend
the 10 minutes doing some elaborate trick with minimal
pay-off.
A micro-show enables you to create more
markets to sell your service. Most magicians reduce
their markets. Think the other way. Create new
opportunities to perform.
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#16 The Boardroom Magician
Companies frequently put on meetings for
executives and managers where they bring catered
food and open up the expense account to create a
nice event. You can offer your services as a magician
that specializes in boardroom magic that helps set
the pace. You might go in and perform a 10-minute
close-up show or a micro-show for the group. The
show should be performed out of a briefcase and
with little interruption to the surrounding event. Your
goal is to provide the meeting planner with “something
different” that will create a talking point and make
people glad they attended the meeting.
When performing any kind of corporate show,
you have to make sure that your act is “G” rated. You
should dress professionally, and conduct yourself in
such a way that they’ll regard you as a business
professional, and not some kind of dancing monkey.
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#17 The Backroom Magician
Besides performing for boardroom meetings,
other companies have meetings with employees
where they might consider hiring a magician to make
it more interesting. Stores and restaurants often
have manager meetings on a weekly basis. This is
a great opportunity to put on a micro-show to make
the meeting less stressful. The money may not be
as good as what you’d get paid working for a Fortune
500 company, but there’s a chance that other
franchises might want to make use of your services
if it works out well.
Like corporate events, it’s a good idea to
remember that if you screw up or unduly embarrass
someone, you might get the person who hired you
fired. Always be tasteful (unless you’re asked not to
be).
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#18 The Magic-Gram
Instead of performing shows for groups of
people, you can use your skills as a magician to
deliver messages to an individual. A Magic-Gram is
a version of a singing telegram where you perform a
trick for someone and then deliver a message. This
can be for birthdays, anniversaries or other special
occasions. You can offer special services like
producing flowers at the end of the effect. Your
clients would be people who are looking to surprise
someone with something different. You can talk to a
flower shop about setting up an arrangement where
they can offer your services to customers who are
looking for “something different”.
The magic should be quick and flashy. In most
case you would want to look like an exaggerated
caricature of a magician. The point of it is to surprise
the person with your presence, your magic, and your
message.
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#19 The Magic Lecturer
You can use your knowledge of magic to talk
about magic. Magic has a vast and colorful history.
There are lots of potential audiences that might
appreciate a slightly more cerebral discussion of
magic with a few demonstrations. The academic
community, the art world, and society events all provide
venues in which you can use your role as a magician
to provide a service. If you have the opportunity to
perform for a group that might provide a lot of
bookings, you might consider accepting the invitation,
even if it means little or no money. Instead of putting
yourself in a situation where you are getting paid to
perform for nothing, and having people ascribe little
value to your services, you can talk (and perform a
little), and present magic in a different way – that’s
effectively a sales pitch.
Be sure to know what you’re talking about! A lot
of magicians have very little knowledge of the history
of their craft. If you think Robert-Houdin was Houdini’s
brother, crack open the books!
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#20 Be a Miracle Worker for Hire
If you’ve got a good mind for magic methods,
you can put your skills to work developing innovative
ways to attract attention using magic. Store displays,
trade shows, and special events have all made use
of magic technology to capture eyeballs. Talk to
advertisers and promotions specialists about your
skills. Many of them have a roster of clients that they
have to keep bringing new ideas to. Come up with a
couple solid concepts and present them to them as
ways in which you can help create the impossible.
There are tons of good ideas that haven’t seen
use in years. The art of the window display is a lost
art in many ways. It’s become very easy to put a
DVD into a player, press play and expect that’s visual
enough to attract attention. At first it was, now it’s
one more thing we tune out. Create a visual illusion
that promotes a product, and you’ll soon have a
crowd gathered around.
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#21 The Commercial Magician
Every city has two or three car dealers that run
“wild and wacky” commercials to get attention.
Approach one of them and ask if they’d like to make
use of your services as a magician. Maybe they’d
like to have you cut them in half to show how serious
they are about cutting prices. There are as many
bad puns as there are magic clichés. The possibilities
are endless. If you have a few different big magic
props, you might be able to sell them on the idea of
renting them (and you) to do a series of commercials.
Usually the car dealers want to be the center of
attention. Your goal is to offer them your magic
expertise to enable them to show off in yet one more
way.
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#22 Open House Magician
Almost everyday, some business near you is
throwing an event to attract people, and to inform
customers about their services. You can provide two
unique services for these businesses; you can
entertain their guests, and you can entertain their
children while their salespeople talk to the parents.
All too often magicians miss out on the most effective
ways to sell their skills. If it’s a business that wants to
promote its services, they often don’t want to cloud
their message with a magic show. However, the idea
of having a magician to entertain people while they
wait to take a tour of a model home, is one that a
businessperson can put a value on. Your goal is to
help them keep customers. Like working the line at a
restaurant, you can help them keep potential clients
around.
Pick up your paper, and look to see what
businesses have scheduled open houses. Look and
see what homebuilders are planning to showcase
new homes. Call them up, or visit in person and offer
them a way to increase their sales. Remember, too
often magicians make the mistake of trying to sell
their services by presenting magic as a way to attract
customers. This is often a mistake. You should offer
magic as a way to turn customers into sales.
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#23 The Demo Magician
If you’re good with your hands and at attracting
a crowd, you could have a big future in magic
demonstrating products for companies. The
flourishes and bits of business we use to add flash
to our acts can also be used to make the mundane
look exciting. In the hands of a skilled performer, a
No. 2 pencil becomes a magic wand capable of many
incredible feats. A set of Ginsu knives becomes an
armory of precisely balance implements of wonder.
You can use your verbal skills to develop snappy
pitches that get laughs and make a point.
We magicians often overlook the variety of skills
we rely upon as performers. Besides our knowledge
of how the brain is fooled, we know how to gather
crowds, make the simple look cool, and communicate
complex ideas to average people. These are skills
worth millions in the right hands.
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#24 Photo Magic
You’ve probably seen photographers at outdoor
events with cardboard replicas of Bill Clinton and
George Bush. Sometimes they have murals people
can poke their heads through and be a fisherman or a
mermaid. People pay five or ten bucks for the privilege
of having their picture taken in some silly way. There’s
no reason magic can’t be that silly either. There’s no
need to expose people to the secrets behind stage
illusions to create a photo of a man levitating his robust
wife. You can use forced perspective to create the
effect of a giant kid pulling a miniscule parent from a
hat or cutting them in half. With a little bit of carpentry
skills, you can create some fun visual gags that people
would be willing to pay $5 to have some kid you pay
ten bucks an hour, to snap a Polaroid.
The key is to create visually cool gags, and to get
customers in places where they’d most likely be willing
to pose for a fun photo. You might try building a
couple and going to your local shopping mall and see
if they’d let you use some floor space on a weekend
to see how well it works out.
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#25 The Séance
Docc Hilford has a number of booklets on
performing séances. His $1,000 Secret Séance
shows you how to create potential customers, close
the sale and then perform the show. Séances are a
great product to pitch to people who might consider
themselves too sophisticated for a magic show. A
séance is a night of dramatic parlor entertainment.
You’re not performing a magic show. You’re bringing
theatre into their living room. Being a more
sophisticated show, it also gets more sophisticated
prices. The key is to identify potential clients. This
is ideal for people who like to throw dinner parties.
You’re more likely to find customers in the expensive
wine section at a gourmet market than in the candy
aisle at Wal-Mart.
A successful séance requires a convincing
performer. It’s no accident that the pros that make
the most money doing these also have deep voices
and somewhat sinister looks about them. It’s all
about theatre.
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#26 Theme Park Magic
For the aspiring illusionist, theme parks are one
of the best places to get lots of experience. The
typical theme park performer finds themselves
performing several shows a day, everyday. If you’re
getting your start, this is exactly what you want. The
biggest problem with up and coming illusionists is
not enough time on stage. It’s easy to get a lot of
experience performing close-up magic if you’re
ambitious. It’s not as easy to get that kind of
experience with your sub trunk and sword basket.
You can’t exactly carry them around in your pocket
like a deck of cards. Performing at a theme park will
put you in front of a lot of people in a short amount of
time. It’s hard to appreciate what that kind of pace
can do for you as a performer until you’ve done
something like it.
Theme parks want tasteful, family oriented
shows. Your magic should be colorful, fast paced
and the humor broad enough to appeal to both young
and old. For more information, check out Handbook
for the Theme Park Magician by Wayne Wissner.
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#27 Graphic Magic
If you have a practical artistic streak, you can
make some extra cash providing full-service graphic
design for other magicians. For a fee you can design
a logo, create their business cards, and put together
their promotional material. Have a few ideas already
in hand when you present them to other magicians.
Part of your service is to provide the printing of the
material. You might want to consider offering several
different packages that range from just doing business
cards to taking care of their web site.
Make a presentation to your local magic club to
get clients. You can also make a deal with a local
magic shop where you’ll cut them into a percentage
of every client they bring you.
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#28 Roller Magic
Anywhere there are people, there’s a potential
audience. Despite the advances of the modern world,
many towns still have ice-skating and roller-skating
rinks. A roller rink provides an opportunity to perform
magic for a young crowd in the middle of the rink,
between ballads and rap songs. Tricks like the sub
trunk, sword basket and the Zig-Zag can be pushed
out there quickly, and performed totally surrounded.
Like theme parks, this provides young illusionists
with a place to perform and gain experience.
Obviously, a roller rink isn’t interested in paying
a whole lot for having a magician come out and
perform. However, it is a venue that most magicians
would never even think about. Roller rinks often
rent themselves out for special events. You can cut
a deal with the owner so they can offer an illusion
show for an extra fee. If you’ve got a couple illusions
collecting dust, think about taking them down to the
roller rink and putting on a fun show.
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#29 The Literate Magician
Many public libraries have small auditoriums
that are well suited for performing platform magic
shows. You can approach your local library with a
variety of different opportunities. You can use their
space to put on a magic show where a portion of
the proceeds will go to benefit the library. You can
offer to perform for free for benefits so you can get
exposure to the people that have the pockets to
help fund the library. You can do free shows for the
experience and the advertising potential. You can
also use shows as a way to generate birthday party
bookings.
Figure out what they want, and what you need.
Somewhere between the two, you’ll find a way to
work together. If they question the relationship
between magic and a library, point out that a library
isn’t just a place for books, it’s a means of preserving
and communicating culture.
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#30 The Gymnasium Illusionist
Most small towns don’t have theatres. Almost
all of them have high schools with gymnasiums. If
your goal is to perform a full-scale illusion show, you
can make a living taking that show to places that
aren’t on Copperfield’s tour schedule. Provided you
have your own backdrops and lighting equipment,
you can turn a gymnasium into a your own theatre.
Advertising in a small town is a lot different and much
easier than advertising in the big city. Performing
for Middle America requires a certain sensibility, but
it can be very rewarding. Your illusion show is likely
to get a pretty warm reception from an audience
that considers the opening of a Wal-Mart a significant
event.
If there’s a potential audience, find a way to
bring your show to them. Magicians think too
narrowly and don’t realize that there are millions of
opportunities waiting to be discovered.
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#31 Children’s Theatre
If your city has a children’s theatre that
specializes in putting on shows for young people,
you might want to talk to them about the possibility
of using your show as one of their events. On a
weekend that they might normally be dark, you can
offer another reason for their members to come to
the theatre. You can split the door and make some
cash. You can also put yourself in front of lots of
parents and increase your birthday party bookings.
Another benefit is the opportunity to work with people
that have an interest in entertaining. You’ll probable
find several people willing to work as assistants and
helpers who already have theatrical experience.
Sometimes the children’s theatre is part of a
larger theatre program. You might find that working
with the children’s theatre opens up other
opportunities (like getting you access to the bigger
stages in town).
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#32 Magic Night
One way to create a regular venue to perform
is to get together with a few other magicians and
create a “magic night” at a local restaurant or club.
On a night that the restaurant is not that busy, you
can offer tableside and platform magic to visiting
patrons. This is done quite frequently by comedians
looking to create a regular place to perform and
work on new material. You can make money by
either getting the restaurant to pay you, or by
charging a cover at the door for the entertainment.
If you charge a fee at the door, you have to make
sure that everyone actually gets to see plenty of
magic up close.
The key to making this work is providing variety
in performers and in promoting the event. It’s not
as fun to perform for two people in an empty
restaurant, as it is to perform for two hundred.
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#33 The RV Magician
Comedian Rich Hall first got the inspiration to
do comedy when he saw a magician perform at his
college campus out of an RV. If you want to take
your show on the road, think about taking the stage
with you. There are thousands of outdoor events
across the country where you can provide
entertainment by pulling up in your own magic RV
or van with backdrops and a stage. The goal is to
book a bunch of events in a single trip. Driving 500
miles to pick up $750 is not worth it. Driving 500
miles and making $5,000 by performing at several
events is much more appealing if you’re looking to
take your show on the road.
You can schedule through promoters, or try
contacting civic clubs that have chapters in multiple
cities. A few tours a year can provide a nice income
to a magician that really wants to see America. By
the way, the magician Rich Hall saw perform later
on went on to become Harry Anderson.
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#34 Make Money in Promo
Every professional magician should have a
promo video. Many don’t, and the majority aren’t all
that good. Although home video editing programs
come standard on every PC, not even iMovie can
make poorly shot video footage look good. The first
step is to have video shot that looks professional.
The biggest problem is that professional = money.
There’s a way to get it done a lot cheaper and even
make some money getting your video shot. You
can hire a professional (broadcast quality) crew for
about $1,000 a day. If you plan right, you won’t
need them for a full day. You can shoot everything
you’ll need for a 4-minute video in an hour. Get
seven other magicians to chip in $200 each to have
their act shot professionally, and you’ve made $400
to get your act taped.
The next step is to edit the videos. You can
offer to do this for other magicians if you feel
comfortable enough to try your hand at it. A program
like iMovie will allow you to do basic cuts, add music,
and create titles. It’s ideal for putting together videos.
Try offering magicians a package price. $250 for a
professionally shot video is a great deal.
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#35 Kung Fu Magic
Karate and martial arts schools have both space
and young people to perform for. Contact your
local martial arts school and offer to do a show
where you split the door. What’s cool about this
arrangement is that it doesn’t cost them any money.
They get to make money, and provide a neat extra
for their students. Also, unlike school shows or
other kind of events with built in audiences, a karate
school is much more likely to aggressively promote
your show to their students. The people running
the school are the ones that will pocket the cash
you split with them. It’s a win-win situation (provided
your doesn’t suck). They’ll market it to their students
as a fundraiser and handle all the promotion.
Once you come up with a solid show that plays
well in karate schools, put together some standard
promotional material and hit every school in town
(and in neighboring towns). Always make use of
the instructors in the show in a fun way. Just don’t
embarrass them too much or they’ll use their ninja
skills to strike you down.
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#36 Magic Master
Besides using karate schools as a venue to
perform, you can use them as a place to solicit
students to teach. Kids go through phases. Martial
arts schools are always looking for new programs to
keep kids involved. A karate school provides a readymade place to get students and promote your services
as a magic teacher. You’re going to find far more
students there than at the local magic shop. Parents
who send their kids to karate classes have prequalified themselves as people are interested in
helping their children develop skills, and are willing
to spend money doing so.
Like the martial arts, create a system of
advancement. This gives kids something to work
towards. It also creates a reason for kids to come
back and take more classes from you.
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#37 The Magic Studio
A lot of magicians would love to have a rehearsal
space bigger than their living room. Although it may
not be economical to rent out a $900 a month
warehouse to practice your act that you only perform
once a month, it might be worth $150 to six other
magicians to have a space they can use to perform.
Musicians and other artists set up these
arrangements all the time. As magicians, we can
benefit from having both a performing environment
and a situation where we can interact with other
magicians.
If people want to use the space to store their
props, you’ll need to figure out a way to make sure
everything is kept secure. You don’t want to be
held responsible in the event that $20,000 of illusions
goes missing.
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#38 The eBay Magic Broker
Everybody has something they want to get off
their hands, or something they’re looking to buy.
eBay is an incredible system for commerce. It’s so
massive; people are only beginning to grasp its
significance. A number of people make a living
trading items on eBay among buyers and sellers. A
way to make some extra cash is to offer to serve as
an eBay broker to other magicians who have items
they want to sell. For a 15% commission you can
offer to handle all the transactions and make their
life easy. Most people don’t even want to bother
with the trouble of listing an item and following
through on the auction. If you have several people
using you to list a number of items, you can make a
nice little side income for just a little time spent
everyday. The more items you have to list, the higher
the price you’ll get on your auctions. You’ll be able
to help others get more for their stuff than they
would on their own.
Experienced eBay merchants know that it’s a
good idea to provide good photos and honest
descriptions of the quality of the stuff you’re selling.
A good reputation will help you sell lots more stuff.
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#39 Magic Web Master
Most magicians’ web sites are pretty bad. If
that’s how tacky their site is, one can only imagine
what their show is like. If you have taste, and know
how to code in html, you can create simple, elegant
web sites that help magicians communicate their
services. The key is to keep the site simple. A web
site should be like a well put-together brochure. It
should be visual and professional. Flashing images
and tacky backdrops make the person look like an
amateur. It’s not difficult to communicate a
professional image with a little careful attention.
Advertise to other magicians a package price.
For a fee, you’ll set up their domain and put up a
website. To streamline the job, put together a
questionnaire and have them give you any photos
they want used. The secret is in knowing what
material they need to give you. Often they won’t
know. Treat it like a brochure. Create a standard
template and plug in their material. You can then
add signature touches that make their site unique.
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#40 The Magic Camper
Every year, millions of Americans vacation at
campgrounds across the country. Often, groups
from churches and civic organizations rent out
campgrounds for big events. If there’s a
campground near you that hosts these kinds of
events, you might want to talk to them about offering
your show as an additional service. Ideally, your
show would be suited to the outdoor environment
and have an outdoor theme. Groups will love it
when you make use of lots of audience involvement.
For large groups, you’ll need to use material
that can be performed totally surrounded with no
backstage to set things up.
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#41 The Magic Archivist
If you have a large collection of magic books
and notes, you might want to consider offering your
services as a magic archivist to other magicians.
When David Copperfield adds a trick to his act, he
researches everything that’s ever been done in that
area. Many other professionals have a similar
approach. For a fee, you could gather information,
find sources and provide other magicians with
information that can help them make their magic
better. Magic authors (like myself) would love to
have the ability to use researchers to help find out
the history of an effect.
You’ll need three things to make this work: (1)
Access to lots of magic information, (2) Access to
people who know a lot about magic, and (3) A love
of solving mysteries.
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#42 The Magic Photographer
Magic is a visual business. We sell ourselves
on what we can show people. Despite this, many
magicians have less than professional photos they
use to promote their act. If you’re good with a
camera, and know your way around Photoshop,
you can provide other magicians with much needed
magic photography services. You might want to
set up a studio for a magic shoot and get several
magicians to have their photos done in one day.
Provide plenty of examples to them of what can be
done. Besides magic photos, cut out magazine
ads and other images that might provide inspiration.
Offer magicians a CD with all of the photos on
it in digital form. You can also offer to take care of
their printing needs if they want as well. There are
a variety of online companies that do publicity photo
printing at great prices.
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#43 Stopping Traffic with Magic
You don’t have to reinvent magic, or devise
new store displays to use illusion to attract attention.
If you have a Super-X, a Zig-Zag, or some other
visual illusion, you can offer a store a great way to
attract attention instead of putting an employee in
a silly costume or sandwich board. Levitate your
assistant on a street corner and you can get
everyone to notice that Bob’s Mufflers is having a
half-off sale. Cut your assistant in thirds in the
street meridian, and everyone will want to know
what you’re selling (please check local ordinances
first!).
There’s no reason why you can’t advertise your
own services. Have plenty of fliers handy, and you
might get more potential leads in 30 minutes than a
year of phone book advertising.

50

50 Ways to Make Money with Magic
by Andrew Mayne

#44 The Magic Wedding
Weddings are very special events that only
happen two or three times in people’s lives. That’s
why it’s important the second go-around to make it
a unique occasion, and to distract people from the
fact that the pregnant bride is wearing a white dress.
There’s a variety of ways in which magic can make
the event extra special. Magic can make the rings
appear; doves appear, or create a special moment.
Come up with a few different ways in which magic
can be used for the occasion, and present them to
a wedding planner.
It’s important to remember that emotions are
very charged at weddings. Make absolutely sure
that everything will work the way you promised.
The last thing you want is to set the bride on fire
with your dove pan. This isn’t the Middle East where
that’s sometimes a tradition.
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#45 Half-Time Show
Local sports teams are always looking for ways
to create a great experience for their fans. A fastpaced magic show that can be performed in the
middle of the field or stadium can provide yet one
more justification for paying high ticket prices to
buy expensive beer. You can offer your services
directly to the team management, or you can talk to
their dance squad or cheer leading team about
incorporating your magic into one of their routines.
You have to be able to set up very quickly, and
leave the stage very clean. You don’t want to be
known as the magician that paralyzed a pro athlete
by leaving a four of clubs mid-court (at least you
shouldn’t want to be known as that magician).
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#46 The Flea Market Magician
South Florida is home to the world’s largest
flea market – the Swap Shop. One of the attractions
to the Swap Shop is the free circus. Most flea
markets can’t afford to have their own on-staff circus
act. However, your local flea market might be willing
to pay for regular live entertainment if it will bring in
more customers. If they don’t want to pay your full
fee, work out a deal where you get free space to
sell simple magic effects.
You can create your own performing zone, and
have your own theatre and magic shop just like the
big boys in Vegas. The money might not be the
same, but it’s still a regular venue and can bring in
a lot more money than you might think.
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#47 Magic Mystery Tours
Many cities with historic downtown districts have
tour groups that take people on walking tours of the
city. Some cites offer special themes. In New
Orleans you can take a tour through gothic
downtown areas and experience something out of
an Anne Rice novel. In Boston you can take ghost
tours, as well as visit famous places from American
history. If your city isn’t that exciting, you can offer a
magic tour where you’ll shuttle groups from street
performer to street performer. On one corner you
can watch a fire-eater. Another one might have an
escape artist. A half dozen performers (all working
for you) can help provide a fun night of
entertainment.
You might want to attractively price the tour
with the idea that your tour group might tip each of
the performers as a way of paying them for their
services. For added value, you might want to
incorporate a bit of a storyline into the tour like a
murder mystery.
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#48 Magic Prop Rental
If you have a few illusions, or know other people
that do, you can provide a service to magicians
where they can rent your illusions for special
situations. Put together a list of illusions with
photographs, and hand them out to other magicians.
You might also want to offer the services of yourself
or your assistant to help the magician pull off the
effect smoothly. Some magic illusions are easier to
perform than others. Make sure the person renting
your sword basket knows how it works.
Some people might consider this empowering
your competition. That’s a rather dim view. Many
performers have regular clients that they are always
trying to come up with something new for. By renting
your props to other magicians, you can get a piece
of their action without stepping on their turf.
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#49 The Magic Writer
Some magicians have the gift for gab and
coming up with clever things to say. Others are
good at remembering clever things other people
said. It’s my opinion that not enough time is spent
writing material for magic acts. Maybe it’s because
that’s the last thing magicians ever notice (except
when a really good joke is involved). I’ve been
hired on more than one occasion to develop material
for other magicians. I’ve ghost written stories and
patter that you’d probably never suspect I’d have a
hand with – some of it actually quite serious.
Once you figure out a plot, it’s not too difficult
to write material that makes sense and increases
interest. Try writing some scripts for yourself and
offer to do the same for others if they begin to look
good.
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#50 Magic by Phone
How’s this sound for a novelty gift? A person
gets a birthday card and inside of it are a few playing
cards and message to call a number and leave a
time when they’ll be able to partake in a magical
experience. At the arranged time they get a call from
a mysterious magician who offers to perform a magic
show over the phone. Over the span of 10-minutes
they proceed to have their mind read and miracles
occur in their hands. Thought of objects are named
and cards are caused to teleport from miles away.
There are a number of cool effects that can be
performed over the phone. A good selection can be
found in Jim Steinmeyer’s book Impuzzibilities. If
you can make four phone calls in an hour at $25
each, that’s $100 for sitting at home. You’ll probably
want to provide clients with a card and any necessary
props like playing cards. Always check beforehand
to make sure that the person you’re calling is capable
of following simple directions!
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Finally…
I hope this got you thinking about
how you can make more money
with magic!
Best,
Andrew Mayne

www.weirdthings.com
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Andrew Mayne is the author of several dozen books and
manuscripts on magic. He’s toured world-wide with his illusion
show and can currently be seen on television in Wizard School.
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